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SANS ARST_ “ane 
BODY TYPE IN NEW | FoR HEAvy bury BUSES| 
TRAVEL AIR ELCAR 


Special from A. D, N, Detroit Bureau 
Distinguished by Cus- 


Detroit, July 30.—Continental 
Motors has developed a new series 
tom Built Char- 
acter 


of bus engines, Models 8T, 16T 


and 15H. They present many dis- 
tinct advances in the design of 
heavy-duty engines and in spite 
of their size and weight operate 
like a finely developed passenger 
car engine. The new series is in 
By JOHN W. WORTHING 
LKHART, IND., July 30. 
—Custom built character 
has been incorporated in the 
new Princess model sedan, | 
the first body type built on| 


quantity production, it is an- 
the Elcar Motor Company’s 


nounced. , . — = - - 
Incidentally, the first Contin- ae oa - ane ae Sr ! . Eoin oe | 7 
new Travel Air light eight-in- 
line chassis, announced in The 


ental engine was built by hand in || pee ” 

a small machine shop at 202 || a Fd Rede oh - 
South Clinton St. Chicago, a e. + BES, ins 

Automotive Daily News of| 

July 29 issue. | 

The low body, which is of strik- 


quarter of a century ago. Even nal 
ing appearance, is of quality wood- 


then it was a good engine, four- 
cylinder, four-cycle, L-head mo- 
frame construction, with extra wide 
front doors, and affords plentiful 


Entered as second -¢ 
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Domestic arid Export 
Retail Sales Highest 
In History 


ONTIAC “SIGHT-SEEING BUS,” with special body accommodat- 

ing twelve passengers, takes visitors at the factory through its 

engine building, car assembly and car storage departments every day. 
The inspection trip requires less than a half hour. 

















ANSING, MICH., July 30. 
—Contracts have been let 
|for buildings in a $3,000,000 
ne expansion pro- 
‘gram. Work will be rushed, 
laccording to I. J. Reuter, 
|president and general man- 
jager of the Olds Motor Works, 
|S0 that Oldsmobile production 
can be increased by the first 
of the year. 

An increase in net sales of $11,- 
500,000 last year, followed by still 
greater sales records, and with 
business mounting to new high 
levels, has made this large ex- 
pansion advisable, officials report, 
Retail domestic and export sales 
for the fiscal ir ending August 
1 show, up to ly 20, a record 
above any p! fiscal year in 
the history o©° ihe company, say 
officials. 

This large ex, ~*nditur 
mobile for new bux. ‘ngs ? equip- 
ment to keep pace with its rapidly 
expanding business is another evi- 
dence of the continued growth of 
the General Motors Corporation, of 


_— 


tor, with all valves on one side 
operated by a single camshaft. 


COLUMBIA TIRE 
IS REORGANIZED 


William Cacatais sical \! 
President; Cullen | 


SSS TAKING NEW FORD ORDERS: 
BAR MODEL CONTINUATION 


Portland, Ore,-Suly 30.—A com © 
he reorganization of the Colum- 
bia Tire Corporation of Portland, 
July 20.-—Detroit dezl- 
automobiles are in- , 
tive purchasers of 














(Continued on Page 7) 


agers Discuss 





Sids< 
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Automobile Shows 


Chieago, July Shotitasecbins 
automobile shows was the gen- 
eral subject of discussion at the | Superintendent 
adjourning session yesterday of | 
the National Association of Auto- | 


Managers when the azmusl tee. |OHIO BODY GOES INTO 
INVOLUNTARY BANKRUPTCY. 











(Continued on Page 8) 


Reeves Back From 
Europe Tells of 
Meetings Abroad 


New York, July 30.—Appreciat- 


Detroit, 
| ers for Ford 


| 
By CHARLES S. ZACK | 
Newark, N. J., July 30.—The | 
Ford Motor Car Company of De- 
treit has definitely abandoned the 
Model T car it became known here 
yesterday, when J. Crawford, as- 
| sistant to the president of the Ford 
company, rejected the offer of 
William J. Morgan to continue the 
building of the old type car in this 
city. 
Mr. Morgan, 
Newark 
| finance 


(Continued on Page 2) 


forming prospe 
the 
could be 


manufacturer of CTC tires now 
distributed nationally, has been 
announced. 
| The appointment of William Com: | 
|foot as president of the —— and | 
the promotion of J. F. Cullen ym 
that deliveries 
August 15, 
United Press. 
of the Ford 
at the 
labora- 


of De me 
Ford 
Dearborn expcrimental | 
| 
when the | 
| 


day convention was concluded at new ‘ar 
the Drake Hotel. 

Leading the discussion were John} 
FE. Raine, manager of the Balti- 
more Dealer Association, and James 
H. Lanyon of Cleveland. President 
Robert E. Lee, St. Louis, presided 
at the meeting. The Windsor, On- 
tario, plan of advertising used car | 
prices dominated the discussions of 


expecied ac- 
to 
anwhile 


Compary 


the 
officials 


denied 


cording 
Me 


Motor 


July 30.—The Ohio 
Body Company, manufacturing bod- 
ies for Jordan, Stearns and Moon, 
was thrown into receivership TI! 
day when an involuntary petition 
in bankruptcy was filed in United 
States District Court, here, by three 
the Thursday session. of the company’s creditors United Ba ager : +) 7 
Floyd Allen, General Motors Cor-|States Judge D. C. Wette enhaver en canis ; oa Mor 4 = 
poration, advocated the Windsor | named F. A. Connolly receiver for _— - Prise Bo _ . “if th 
plan during the discussion with C | the concern. Future plans of the | ar is unsatistat y or deli 
A. Vane, general manager of the company are net yet known. itesitieesia 
National Dealers’ Association, Chi- It is understood, however, that | 
Connolly’s appointment means com- | 
_Pietion of present contracts. 


Ford’s Steel Orders Indicate First 

New Models Will Be Out This Month; | 
Steel Output Now at 70% Capacity, 

CHICAGO MOTOR CLUB 


WINS FIRST STEP IN | 
FIGHT ON GAS TAX 


Cleveland, 


| ine the need for highway transport 


iurs- 


| 


in all countries, 
representatives of 
European motor 
nanufacturers 
5 have joined with 
the American 
makers in plans 
to survey the 
world’s require- 
ments in this re- 
spect, especially 
as related to the 
cost of building 
| Alfred Reeves 2nd maintaining 
i highways,” said 
| Alfred Reeves, general manager 
| National Automobile Chamber of 
Commerce, returning on the Aqui- 


tories that the knew 
new car would be offered. 


Dealer nere lwevel were ( 


backed by 
financiers, had offered « 
at the Port of Newark 
plant to continue making ford 
Model T, believing that even with 
| the advent of a popular new model 
|the demand for the Model T would 
continue. | 

Ford company officials, however, | 
| do not agree, for Mr. Crawford’s re- 
ply states that the company does | 
not believe that the continued pro- 
duction would be necessary He 
| made a prophecy that the Newark 
distributor would agree with him | 
when the new model makes its ap- 
pearance. 


a group of 


on 


2) 


on Page 


AMES T. KENNEDY, who has 
J just been mede vice-president 
|; of the Mason Tire and Rubber 
| Company in charge of manufac- 





(Continued on page 2) 


turers’ sales. (See story on page 
6). 





9? 


“@) 


(Continued on page 


Bassick Group Buys Garford Truck 
Interests, Completing $10,000,000 
Merger; 4 Companies Combine 


RICKENBACKER GROUP 
| PLANNING TO BUY OUT | 
INDIANAPOLIS SPEEDWAY 


Indianapolis, Ind., July 30.— 
Negotiations for purchase of the 
holdings of Carl G. Fisher in the 
Indianapolis Motor Speedway are 
under way by a group of Indian- 


By TRI-STATE NEWS BUREAU 
ITTSBURGH, July 30.—Steel | 
mill operations remain be- 
tween 65 and 70 per cent. capacity, 
which is better than the 
summer anticipation. 

Some of the independents show 
reduced earnings which reflect th: 
adverse conditions that have af-| 
fected the steel industry, especially 
during the second quarter. This ap-| 
plies mostly to mills having a large | 
pipe output, who have been hit by} 
the slump in the oil industry, or-} 
dinarily large buyers of pipe. 

In automobile steels the prin- 





mid- 
Chicago, July 30.—Judges Wil- 
liam J. Fallon and John K. New- 
hall, sitting in the Circuit Court 
of Kane county at Geneva, 
granted the plea of the Chicago 
Motor Club for an injunction to 
restrain state officials from using F 
the $50,000 appropriated by the : ; i@ 
last general assembly for collect- Z if 
ing the gasoline tax. es : gee | | 
Objections were waived by At- d e% 
E. 


IMA, O., July 30.—The purchase 

of the Garford Truck Company 

interests by E. W. Bassick and 

associates of Bridgeport, Conn., 
was announced yesterday. 

The group controls the Relay 

Motors Corporation of Wabash, 


|}Ind., which recently absorbed the 


Truck Company of 


cipal development of the week 
was the issuing by the Ford Mo- 
jtor Company of shipping instruc- 

against contracts for the in- 


itial production of the company’s | 


new model. 
(Continued on Page 2) 


In this area reports 


torney General 0O. 
for leave to file the bill. August 
6 is the date set for the filing of 
an answer or demurrer by the 
state. 

The plea does not prevent the 
tax from becoming effective Au- 
gust 1 when collections will begin. 


Caristrom ae eee ee 











| apolis citizens, it was learned yes- 


terday. Eddie V. Rickenbacker, 
who is actively in charge of the 
movement to acquire the Fisher 
interest, was in the city Tuesday 
and yesterday conferring with lo- 
cal bankers. 


| Commerce 
Ypsilanti, Mich. and 
tors, Inc., of Wabash. 
The merger is said to represent 
one of the largest in recént years 
in the motor truck industry, the 
assets of the combined companies 
approximating $10,000,000. 


Service Moe 
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High Compression 











Gasoline Demand > 


Due to Increase as Result of Latest 
Motor Types in 1928 Car Models 


EW YORK, July 30.—Introduc- 
tion of varying types of high 
compression motors in the 1928 
models of several large automobile 
manufacturers is expected to de- 
velop a wider market for high 
compression gasoline, and a num- 
ber of the big oil marketing com- 
panies have prepared or are pre- 
paring to meet this demand. 

Several large companies have been 
marketing high test gasoline suitable 
for high compression motors for 
some time past. The latest prepar- 
ing to join the ranks is Standard 
Oil Company of New York, which 
will start distribution of a high com- 
pression gasoline next week around 
New York. It will be known as 
Socony Special gasoline and will be 
priced 3 cents a gallon above regu- 
lar Socony gasoline. 

Standard Oil of New Jersey has 
been featuring its “Esso” gasoline 
as a high compression fuel for 
more than a year; Sinclair Con- 
solidated has been marketing a 
high compression gasoline, known 
as “Sinclair H-C,” for about two 
years; while Gulf Oil has the “No- 
Nox” high compression gasoline. 
Ethyl Gasoline Corporation, equal- 
ly owned by General Motors and 
Standard Oil of New Jersey, has 
been marketing ethyl gasoline for 
eighteen months, and now has 
distributors in practically every 
state in the Union, 2s well as 
Canada, 

With distribution of high com- 
pression gasoline becoming more 
widespread, the number of automo- 
bile manufacturers featuring high 
compression types of motors is in- 
creasing. Buick, Hudson, La Salle 
and Chrysler in their new models 
have varving types of high compres- 
sion engines. 

The various high compression gas- 
olines are marketed as premium 


fuels, selling about 2 cents a gallon | 
above the regular priced gasoline. | 
These premium fuels are featured | 


by oil distributors as beneficial to 
the regular motors in eliminating 
carbon and giving better accelera- 
tion, as well as economy consump- 
tion. 

Vheir real function is regarded, 





however, as for use in specially de- 
signed high compression 
Motor maufacturers have known the 
high compression principle for many 
years, but had to await the avail- 
| ability of a high compression gaso- 
line to motor owners before making 
any real change in the types of 
motors. 


Taking Orders. 
parece 


(Continued from Page 1) 
too late, the deposit will be re- 
funded. 

The price will be about the same 
as for the present model, it was said, 
“or at least not more than $50 
| higher.” 
| The new car will be “lighter and 
rcomier,” the dealers are reported to 
| have told prospective purchasers. 
| Henry Ford celebrated his 64th 
|birthday today. On his birthday 
\last year he exhibited for the first 
time his fabric flivver monoplane. 








Would Improve 
| Automobile Shows 
Continual oat Page 1) 


cago, taking the negative side of the 
argument. H. E. Bennett, Akron, 
O.; T. J. Cooper, Toledo, O., and J. 
Garland Lea, Louisville, Ky., all re- 
ported on the operation of the plan. 

A. B. Waugh, Omaha, Neb., led 
the discussion of co-operative junk 
yards. 


| HUGHES NOW STUDEBAKER 
CHIEF BODY ENGINEER 


South Bend, Ind., July 30.—Stu- 
debaker announces the appointment 


of James R. Hughes as chief body | 


engineer. Mr. Hughes comes to the 
Studebaker Corporation with a rec- 
ord of fourteen years’ service as en- 
gineer with Ford and Lincoln. 





stories will be a matter of 


the business. 





Tabloid Tales 
Of the Industry 


N this department will be printed daily brief “biog- 
raphies” of various companies in the industry. These 


the development of the automotive industry, and we 
shall be glad to receive information for further biog- 
raphies from automotive companies in any branch of 


interesting record, showing 








PEERLESS MOTOR CAR 
CORPORATION 


Cleveland, Ohio. 
President—Edward Ver Linden. 
Vice-President — Deon R. Ger- 

man. 

Sales 
Tucker. 

Treasurer—A,. L. Pearce. 

Secretary—F. A. Trester. 

The Peerless Motor Car Com- 
pany was one of the pioneer man- 
ufaciurers of automobiles. Its 
current company, which made 
household appliances, was organ- 
ized in i869 in Cincinnati. About 
1900, after its removal to Cleve- 
land, it entered the business of 
manufacturing parts for one or 
two automobiles, and in 1901 built 
and marketed the DeDion Bouton 
motoretie, under the DeDion pat- 
ents, but with the Peerless name 
plate. 

In 1902 the company was incor- 
porated as the Peerless Motor Car 
Company and the first Peerless 
car was put on the market. This 
was a two-cylinder car, with a 
vertical engine under a hood in 
the front, which has since become 
standard practice. 

Later four-cylinder and _six- 
cylinder cars succveded the ear- 
lier models, and in 1916 the first 
V-type eight was produced. From 


Manager — Charles A. 


1919 to 1924 only eight-cylinder 
cars were manufactured. In 1924 
the model 70, a powerful six, was 
designed and became afterwards 
the present model 72. 

In November, 1925, the first 
moderate-priced car, the Model 
Six-80 with a factory list of $1,595 
for the sedan, was produced. This 
was foliowed in August, 1926, by 
the model 90, a medium-sized Six 
with great power: and in May, 
1927, the model 60, a 1i6-inch 
wheelbase car with a factory Hist 
of $1,345 for the sedan, was pro 
duced, 

During the war, large numbers 
of heavy duty Peerless trucks were 
furnished the allied armies. 

The present administration of 
Peerless dates from February, 1925, 
when Edward Ver Linden was 
elected president and_ general 
manager of the company. At the 
same time L. R. German was 
named vice-president and Charles 
A. Tucker was appointed general 
sales manager. 

The output of the company, 
which was approximately 3,700 
cars in 1924, was increased to 
6,300 in 1925; 131,300 in. 1926 and 
is expected to be much greater in 
1927. 

Capitalization, $20,000,06c; shares 
outstanding, $258,587. Par value, 
$50 a share. 





motors. | 


Steel Operations 
At 70% Capacity; 
Big Ford Orders 


(Continued from Page 1) 


that production of the car might 
be delayed until after the turn of 
the year are not taken seriously; 
in fact, orders which are being 
placed would indicate that the 
first cars for commercial use will 

come out in August. 

It is indicated that Ford has 
placed steel requirements for the 
first 5,000 cars to be made, and that 
as soon as production gets under 
way additional steel will be pur- 
chased in substantial tonnages. 

Initial business in sheets, strips, 
etc.. has been placed at current 
prices. The Youngstown Sheet and 
Tube Company advises that sheet 
prices are well maintained, and the 
industry as a whole is encouraged 
by this development. Current prices 
are from $2 to $6 per ton above the 
low mark reached during the second 
quarter. 

It is felt that this division of the 
steel industry will show better earn- 
ings the second half than during the 
first six months. 

Of course, the primary steel in- 
dustry is watching with keen inter- 
est developments affecting the 
chairmanship of the U. S. Steel 
Corporation, whereby an alliance 
may be created between the General 
Motors Corporation and the Steel 
corporation. Such an alliance might 
materially change the aspect of the 
automobile steel situation. 

Youngstown Sheet and Tube Com- 
pany expects the second half to 
prove better from an_ earnings 
standpoint that the first six months. 
The company’s balance sheet dis- 
closes that working captial as of 
June 30 was $66,731,584, a gain from 
$63,641,048 at the close of 1926. The | 
company nas not deviated this year 
from its policy of making liberal 
depreciations and mineral depletion 
charges, despite lower net profits. 


Columbia Tire 
Is Reorganized 


(Continued from Page 1) 
manufacturing manager have just 
been made known. Mr. Cornfoot is 
also president of the Albina Engine 
and Machine Works, and was for- 
merly in the truck business. 

Mr. Cullen has been with the firm 
{since its inception in February, 1923, 
| and designed its full balloon lines. 

R. A. Wurzburg, formerly pres- 
| ident, is no longer with the com- | 
pany. R. H. Brown, formerly super- 
intendent, has also resigned. 

The Columbia Tire Corporation 
|occupies a model plant of concrete 
construction on Columbia Boule- 
vard. Officers of the company be- 
|sides Mr. Cornfoot are Alfred A._| 
|Aya. vice-president, and K. C.| 
Mohrhardt, secretary and treasurer, 
with directors, Amandee M. Smith, 
Ben C. Dey, George F. Heusner, and j 
J. F. Cullen. 
| The Columbia Tire Company sup- | 
plies tires as standard equipment to | 
the Portland factory of the snail 

















Motor Company. 


Reeves Returns _ 
From Trin Abroad 


(Continued from Page 1) 


tania yesterday, after two months | 
| 


in Europe. 

“Our meeting in Paris with the} 
motor representatives of England, | 
France, Germany, Belgium, Italy, | 
Austria and Holland resulted in a 
| committee headed by Roy D. Chapin 
iof Detroit, president of the Na- 
tional Automobile Chamber of Com- 
; merce to study transportation in the 
leading countries and to assist in 
fostering the use of cars, buses and 
trucks. Every effort will be made 
to show automobiles as essential to 
progress. 

“Notable progress has been made 
jin Sweden, Norway, Denmark and 
| Finland where 85 per cent. of all 
}motors are of American manufac- 
jture. We are now shipping cars to 
|ninety different countries. Of 27,- 
| 000,000 cars, trucks and buses in use 
j}about 22,000,000 are in the United 
| States.” 
| Predicting a long era of South 
| American prosperity, George F. 
| Bauer, secretary of the Foreign 

Trade Committee of the National 

Automobile Chamber of Com- 

merce, arrived in New York on the 

S. S. Manchuria. 


‘mobile 
‘mobile Club, says that in his opinion the recently enacted 


itax. 


igan 


SPARKS from JJETROIT 


Dealers’ Day of Golf 
*” * 





Glancy’s Rubberneck Bus 
* * oe 
Accounting for $57,000,000 
* * * 


Tribute to Henry T. Ewald 
* * + 





UGUST 25 has been set as the day for the annual golf 

tournament of the Detroit Automobile Dealers’ Asso- 
ciation, and the Gowanie Golf and Country Club as the place. 
The feature will be the kickers’ handicap, in all probability 
the most appropriately named sports event in the world. 
Identity of members of the handicapping committee is a 
secred secret and even then most of them, suffering appar- 
ently from a guilty conscience, keep themselves immured from 
human eye until after the prizes have been awarded and the 
argument died down. Play for the president’s cup will be 
limited to representatives of member firms, but any one who 
“an kick considers himself eligible. 

The Society of Automotive Engineers has taken in 
about 250 members, bringing the total membership to 6,500. 
x & a 

“Search for Her Dog Led Her to the Altar” says another 
of those intriguing headlines. The story deals with the mar- 


riage of a movie actress, but the headline sounds rather 


rough on the bridegroom, does it not? 
* ‘* * 


Walter Boynton—Detroit Editor 


Another headline says: “Refusal of Loan Results in 
Duel.” If this sort of thing ever becomes universal it will 


certainly result in high mortality among the newspaper fra- 


ternity. 


* * 


R. GLANCY of the Oakland Motor Car Company. has 

e designed a special sightseeing body which is mounted 

on a Pontiac chassis, for the convenience and comfort of 

visitors to the plant. It was promptly christened “Presi- 

dent Glancey’s Rubberneck Bus” and it is kept busy trans- 

porting guests about the plant, where the distances are noth- 

ing short of magnificent. President Sloan of General 

Motors. is on record to the effect that he really enjoys visit- 
ing the Oakland and Pontiac plants—now. 

* * * 
Final accounting of the estate of the late Horace E. 
Dodge, one of the founders of Dodge Brothers, Inc., and a 


* 





'whilom partner of Henry Ford, will be made August 15. 


r 


at $57,010,933.11. 


[he estate has been appraised 
x * a 


Thomas P. Henry, president of the American Auto- 
Association and a director of the Detroit Auto- 


3-cent tax law in Michigan is but the forerunner of a 5-cent 
The club is fathering an effort to secure a referendum 
on the act providing for the tax, and there is every prospect 
of one of the liveliest political fights ever staged in Michi- 
before the matter is finally settled . 

oe fe * 

The council has finally decided that the name of Forest 
Avenue, on which Col. Lindbergh was born, will not be 
changed to Lindbergh Avenue. The colonel should have been 
more prompt in his visit to his birthplace. 

* * “ 

Commercial Solvents has declared a stock dividend of 
100 per cent. This corporation appears to be named with 
extraordinary felicity. Solvents, indeed. 

* + 
RNEST A. BRAZEL died suddenly at Lansing. He was 

in charge of important work in the assembly division of 
{Reo’s bus department and had been with the company nine- 
‘teen years the first of June. Before coming to Lansing, Mr. 
Brazel was a street car executive, serving as superintendnt 
‘of lines at Sault Ste. Marie, Flint and elsewhere. He is 
isurvived by the widow and a son, Wilson. 
j os * ok 
| A sketch of Henry T. Ewald, “father of Adcraft,” is 
\written by Edward N. Hines of the Wayne County Board of 
|Road Commissioners. It was at Mr, Ewald’s suggestion that 
labout twenty-five men gathered December 7, 1905, and 
founded the Adcraft Club of Detroit. The club has played 
‘an important part in the development of business; it was 
'before Adcraft members that Roger W. Babson delivered his 
ifirst address on business conditions; and others of the 
|nation’s most famous speakers have been its guests of 
‘honor. Mr. Hines concludes: “Henry T. Ewald has done 
imany things for Detroit and its industries, but he will never 
ido a greater thing for his city than he did the day he wrote 
ithe letter that fathered Adcraft and thereby added beyond 
measure to the dynamism of Detroit.” 
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(PILING UP MILES. 


HOLD CHANDLER 
DEALER SESSION 


mile. 
15 days, 14 hours and 29 minutes. 





This Oldsmobile car was run 53,444 miles by 
its original owner at an operating cost averaging 3.65 cents per 

It was then put through a 10,000 mile non-stop run which lasted 
Then the car was driven 266 miles 
from Newark, O., to the Oldsmobile factories at Lansing, Mich., at an 
average speed of 35.5 miles an hour and is still going strong. 








Dealers in Quebec Meet 





With Heads of 
Company 


By ROY CARMICHAEL 
ONTREAL, . July 20.—Senior 





officials of the Chandler 
Motor Car Company were enter- 
tained at luncheon Saturday in 
the Windsor Hotel by the Canada 
Motor Car Company to enable iis 
dealers in the province of Quebec 
to make the acquaintance of the 
executives responsible for ithe 
manufacture of the automobiles 
they handle. 
H. J. Hummell, superintendent of 
dealership of the Canada Motor Car 
Company, presided, and introduced 





GOD MULES 
$n4e6 Aes 


“2 =ORhS 


| 
| 








his guests, Sid Black, vice-president 
of the Chandler Motor Car Com- | 
pany; Harrison Goldsmith, general 
sales manager; Ralph Mulford, di- 
rector of the experimental depart- | 
ment, and the Hon. E. L. Patenaude, 
who was invited to extend a special | 
welcome to the visitors from the 
United Staies. J. S. Pockard, gen- | 
eral manager of the Canada Motor 
Car Company, was also present, and 
come in for hearty applause from the I 
assembly of guests when allusion 
was made to his efforts to extend 
the business. 

Narrating briefly the position oc- 
cupied today by the Chandler Com-! tions on how to gain points and 
pany, Mr. Black stated that the! win. 
executives of his company have; a 
adopted the plan of visiting the 
regions in which their product is| which includes having constantly 
sold, at regular intervals, and of on hand ten live prospects on which 
meetings the dealers whom they had|j,e jis actively working. With ten 
known only by name. Despite the jn hand. the salesman is told to get 
decline in automobile saies in this| five new prospects every week and 
ccuntry, Mr. Black said the Chan- 
dler company could report a gain 
of 30 per cent., and that at no time 
in its history had the firm been 
receiving .so many inquiries from} 
prospective customers. He felt that | 
the 1928 Chandler car would be the} 
best ever placed on the market. 

Preceding a general description of 
the models to be placed on sale this|are listed additional Oakland-Pon- 
year Mr. Goldsmith pointed out that|tiac dealers who have been recently 
only three or four automobile manu- | appointed :— 
facturers showed a gain during the | J. CGC. Barth 
last year, and that the Chandler | Hartford, Wis.: S. E. Hess, Glasford, 
Company was one of these. ll.: Moore Auto Sales Company, 

He stressed in explanation the| Inc, Pikesville, Ky.; W. A. Coe, Cal- 
new rear axle that has been adopted | houn, Mo.: Willls Service Garage, 
for all models, and told the dealers} Port Atkinson, Wis.; McClain Motor 


Special from A. D. N. Detroit Bureau 


ETROIT, July 30.—Chevrolet's 
tound the World” prize 
coutest starts Monday and retail 
salesmen are being supplied with 
“fuel” for the trip in the shape of 
a giant folder containing sugges- 


selesman is instructed to work 
on a “five in and five out” plan, 





New Dealers 





OAKLAND-PONTIAC 
Pontiac, Mich., July 30.—Below 


Motor Company, 


the company would replace the rear 
end if any customers found trouble} 
in that region of their cars. Quot- 
ing the standards 
years by the Rolls-Royce, he said 
the same thing could be applied to 
the Chandler car. New chassis 
have been refined, but the general 
characteristics of all models have 
been retained. 

Mr. Mulford extended a friendly 
welcome to any of the dealers who 


desired toc visit the Chandler plant | 
and see for themselves the manner | 


in which the cars are turned out. 

Expressing a welcome to _ the 
guests, the Hon. Mr. Patenaude 
pointed out that it is necessary for 
relations between any firm and its 
representatives to be good, not for 
gold, but for happiness. 


maintained for} 


Mit- 
Clin- 


| Company, Holdenville, Okla.; 
chell-Weaver Motor Company, 
ton, Okla. 

Weiler Motor Car Company, 
|; wood, O.; Oakley Motor Car 
pany, Cincinnati, O.; D. J. Kaul, 
St. Marys, Kan.; The Walker 
tor Company, Concordia, Kan.; 
Quain Kurt, Inc., Brooklyn, N. Y.; 
Loder Motors, Inc., 
N. J.; L. J. Hook, Winchester, Va.; 
H. W. Showers, Mifflintown, Pa. 
Rossiter, Pa.; 


Altman Brothers, 


Wheeler's Garage, Derry, Pa.; 
M. Karr, Ripley, W. Va.; Petry 
Auto Company, Spooner, Wis.; Wo- 
mack Motor Company, Denison, 
Tex.; Beckwith Motor Sales, Mount 
Morris, Mich. 


va.; 
W. 








HOW FOLKS’ CAR SHOW has just been held in Paris to settle the 


keen rivalry among French 
striking in design. 
cabriolet entry. 


Thespians as to whose car was most 
Maria Dalbaicin is shown below with her Bugatti 

















International Newsreel Photo, 


Nor- | 
Com- 


“Round the World Sales Contest for 
Chevrolet Salesmen Under Way Today, 


|to sell or weed out five of the orig- | is estimated at 4,000,000 bales, 


'weight class. 


Mo- } 
Merchantville, | 


Roy L. Landefeld, Woodsfield, O.; | 


Morriss-Belt Garage, Smithville, W. | 


| 


inal ten, entering ones on the 
“fuel book.” 

The company has published a new 
booklet, “An Appreciation of Chev- 
rolet,” which contains a_ section 
dealing with “A Ride in a Chevro- 
let,” demonstration album and ten 
points in the “Closing Section.” An 
henor medal will be presented to 
each dealer making 100 per cent. oi 
his quota in August. 

Another tool in the 
booklet, “Experience,” 
seventy-two _ selling ideas from 
seventy-two members of the “72-Ca1 
Club,” the Chevrolet crganization oi 
star salesmen. Valuable prizes are 
oifered to salesmen establishing a 
record in this contest which will 
last through August and September. 

Additional sales plans of the com- 
| pany include mailing 1,600,000 pieces |‘ 

of direct mail folders to the 400,000} 
lowners of trucks in Chevrolets| 
The truck sales cam- | 
paign will include the use of several 
thousand newspapers, scores of ae] 
azines and trade papers and bill-| 


Hudson-Essex cars in this territory 


new 


kit is the 
containing 


iseven months of the year 


| for 


lis felt in the 


ithan Fords. 
| report a 


|} makes know 


ne 


Automotive Trade Shows 
Increases in Southwest 


| they believe he is 
| will have 
befcre. They 
vent of the new 
companied by ar 


ete TEX., July 30 (U. T. 

P. S.).—General rains early in 
July, hued by excellent cotion 
crop weather, stimulated automo- 
in kindred lines in 
parts of Oklahoma, | joys to see what t 
Louisiana, Arkansas, New Mexico [it on the market, 
and Arizona this month. business generally 
The actual business for after the car is } 
various dealer 

In July the 
were 
June. 
run 2 
last month, 
not be more 
majority of 
and installment 
has been no 
plan buying. 
extend notes over 
months. Low 
sixes were 
though 
lines sold 
| carrying 
this year; The used car 
which |the same as for 
is a million short of the 1926 « car are 
; are expected to be better, = Some 

¢ litioned 
automobile dealers | carry 
believe the Texas crop will put at/cales involve 
least $350,000,000 in the pockets of plans. The 
the farmers. That amount of money | pyral districts 
in circulation in the next ninety or | ;. reported 
100 days will make the automobile brighter 
business hit on all six, the dealers | prices low. 
Say. gig age Tee 

‘hee models have served to] —_ te se ; 
strengthen demands during the past ane of the 
few days, the dealers reported. Nash, | 0" z= 
Dodge, Studebaker and Fssex have ae nye" not 
shown new des'gvs and reports say | MOSt 0! the 
they are selling readily. Ford sales| Batters 
continue slow, due to expectations about 
of new models. The Chevrolet sales |Heavy stocks 
in Texas were four to one better | by retailers 
Ford factory branches| Truck sales we 
salers are placing orders|than iov June. T 
‘blind” for large numbers of the|is_ stronger. 
inew Fords and Ford dealers are al- 
ready canvassing for the new prod- 
uct. 

Richt now the new Ford model is 
the most interesting subject in auto- | 
mobile circles. Dealers in other 
if Ford Tuis out what 


bile business 


Texas and 


the first 
was a lit- | 
below that of the same period 
the last year, but the dealers 
| were expecting better trade for the 
remainder of the year and expressed 
the opinion that 1927 volume of 
trade would compare favorably with 
that of 1926. Already a firmer tone 
rural districts, where 
business has been slow all the year, 
and retailers expect the buying to 
in in these districts within the 


tle 
Dealers sa 
per cent. 
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some of 
well. 
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set 
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The wide adaptability of Chevro- 
let trucks for every line of busi- 


ness is largely responsible for the 


large volume of commercial car 


sales enjoyed by Chevrolet 
dealers in every section of the 


country. 


CHEVROLET MOTOR CO., DETROIT, MICH. 


Division of General Motors Corporation 


QUALITY AT LOW COST 
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The Chicken or the Ege? 


cc 





Here and There in the Trade Headlines-By MacConnachie 




















wa comes first, the chicken or the egg? This used | 
to be a favorite subject for debate in the innocent age | 
that had time to spare for such unpractical bickering. In a| 
recent interview with Ray M. Hudson, chief of the division | 
of simplified practice of the Department of Commerce, Mr. | 
Hudson revamps this ancient inquiry and clothes it in | 
modern application by asking: “Does steady employment | 
in the automotive industry sustain consumption or does| 
steady consumption sustain employment?” 

“It is commonly understood that times are good when 
there are plenty of jobs for all who want to work, for ¢1cn 


wages are usually good and labor has money to spend for 
goods and commodities over and above the necessities of 
life,’ Mr. Hudson says. 


“At such times automobile dealers are doing good busi-|+ 


ness and placing orders regularly with manufacturers, thus | 
assuring the employees of the latter steady work at good 
wages. Obviously we have the problem of maintaining con- 
ditions that will permit full employment.” 

Mr. Hudson points out that in studying this problem 
there should be a study of the degree of continuity of oper- 
ation in individu! plants. 

“What breaks continuity in the automotive and other 
industries of the country?” Mr. Hudson asks. “What causes | 
shutdowns and layoffs? Are these causes avoidable or con- 
trollabie? What can be done to overcome them or safeguard 
against them? 

““‘Lack of orders’ may mean faulty sales planning or 
management. Perhaps the price of a car is too high because 
production and selling costs are unnecessarily high. In such 
cases, simplification often permits a reduction of cost that 
affords a lower price to the motor car buyer, and buying is 
thus stimulated.” 

Mr. Hudson believes that price reduction is often a splen- 
did cure for “Jack of orders.” 

“If every automotive manufacturer sought diligently to 

vercome the conditions that interfere with or prevent his 

plant running regularly and continuously the year round,” 
Mr. Hudson says, the bogy of unemployment and conse- 
quent lowered purchasing power as evidenced in ‘lack of 
orders’ would vanish. 

“Simplification or simplified practice cuts waste. Less 
waste means lower costs. Lower costs mean lower selling 
prices. Lower prices mean larger sales. Larger sales mean | 
more work for the factory, continuous operation, continuous | 
employment, steady employment, steady earnings, continued 
buying and therefore more sales.” 

In this connection it is interesting to remember that 
Henry Ford has frequently expressed the opinion that the 
way to cure a slump in business is to raise wages, thus mak- 
ing your own employees prospective customers for your own 
products and giving them the increased purchasing power 
which will start a fresh spurt in buying. 





Walter Camp’s All-American football eleven was long a 
feature of the sports year. Babe Ruth annually picks an 
All-American baseball nine. And now Oakland is giving us 
a new and imposing Six to add to this great All-American 
family. 


And now the gentle flivver has been immortalized in a 
symphony. The Model T is set to music just as it is about 
to disappear from this vale of motoring. But what we want 
to know is whether the orchestra leader added to the “wood 
and brass” of the traditional ensemble a battery of “tins” to 
make the picture melody accurate. 





| TIONAL SELLER’S LIEN 





Gomes AROUGH 
INTHE LAST 


HALF-LooKouty 


% 


Gr 





Good MOTORING 


8 es 
_— 


os ns pe FF 


GOooD BUSINESS 


to ee et ee 


GOoD 





ROADS 








THE TYRAMID of PROGRESS 











- 





Automotive Law | 





STATUTE MAKING CONDI- 


SUPERIOR TO AUTOMOBILE 
REPAIRER’S LIEN 

Arkansas Acts 1919, 
C. & M. Digest, 6874), providing for | 
liens of automobile and | 
others, recognizes the superiority of | 
these liens over morigages where | 
the property is permitted to remain | 
in the mortgagoi’s possession, but 
expressly provides thai lien | 
upon automobiles for repairs shall | 
be subject to the lien or claim of | 
the vendor of automobiles, trucks, | 
tractors and all other motor-pro- | 
pelled conveyances, retaining title 
thereto for any claim or balance of | 
purchase money due thereon. 

A motor company sold an auto- 
mobile on conditional sale contract, 
retaining title until paid for. The} 
purchaser took the car to a garage | 
for repairs, and on his failure to 
pay therefor, the garage keeper re- | 
tained possession of the car, claim- 
ing a lien. The purchaser failed to 
pay for the car. The seller did not 
know of the whereabouts of the 
car until the garage keeper noti- 
fied it, and claimed a lien for re- 
pairs and storage. It held, in 
an action of replevin by the seller 
against the garage keeper, that the} 
seller’s lien was superior to that} 
warranting the submission of the! 
question of liability for payment} 
for repairs and storage to the jury, 
and defendant was held not entitled 
to verdict on its cross complaint 
therefor. Corning r Company 





p. 123 CNow | 


Crs 


repair 


vne 


Was 


Motor 


vs. White, Arkansas Supreme Court, 


CLAM VALUE OF FORFEITED 
CAR ACCIDENTALLY BURNED 
In a proceeding for the forfeiture 
of an automobile used for the il- 
legal transportation of intoxicating 
liquor, the car was appraised on 
its seizure at $300, and the defen- 
dants had it released to them on 
a bond for $600, as permitted by | 
the statute. The car was de-| 
stroyed by fire while stored in a; 
public garage, without fault on the | 
defendant’s part. The government 
filed its libel for forfeiture of the | 
car, and contended that the prin-| 
cipals and surety on the bond were | 
liable for the full amount thereof, | 
regardless of the reason for non-| 


Court holds, United Siates vs. one 
dence_showed the value of the car| Ford automobile, 18 Fed. (2d) 338, 
at the time of its destruction to! that the government was entitled 
have been about $100. The | only to judgment for $100, interest 
Louisiana E. D. Federal District | and costs. 


Calendar of Coming Events 


AUGUST 


Summer Convention of 


production of the car. The evi- 





15-i6—Morebead City, N. C. North Carolina Automotive 
‘rade Association 
17-20—Asheville, N. C. Sonthern Automotive Jobbers’ 
27—Syracuse, N. ¥, American Automobile Association, 
29-Sept. 2—Green Bay, Wis. Automobile show 


SEPTEMBER 


Race for oil-motor-propelled vehicles, Indianapolis Speed- 


Convention, Kenilworth Inn, 
race. 


—Indianapolis, Ind, 
way. 
i- - Aen. Cal, Orange County Fair Association, Orange County Fair, Fair 
rounds. 
5—Atlantie City, N. J. American Automobile 
6—aAltoona, Pa, American Automobile Association, 
5—Pottstown, Pa. Automobile race. 
6- 9—New Haven, Conn. Machine tool exhibition. 
10—Detroit, Mich, American Automobile Association, 
14-15—Cleveland, 0. Ohio Council National Automobile 
ntion. 
14-16—Atlantie City, N. J, Twenty-fifth Annual Meeting of the National Petroleum 
Association, Hotel Traymore. 
19—Charlotte, N. C. American Automobile Association, race. 
19-20—Johnstown, Pa. Peansylvania Automobile Association, Eighth Annual Con- 
vention. 
19-20—Cleveland, O. 
to Detroit 
19-22—-Detroit, Mich. Society of Automotive Engineers, production meeting. 
19-23—Cleveland, 0, National Machine Tool Builders’ Exposition, Public Auditorfum 
19-58 ares. Mich, American Society for Steel Treating, convention, Convention 
a 


Association, stock car race, 


race, 


race, 


Dealers’ Association Con- 


vent 


Society of Automotive Engineers, boat ride, from Cleveland 


24—Atlantie City, N. J. American Automobile Association, 
26-30—Chicago, Ill, National Safety Council, convention, 


OCTOBER 


i—-Pottstown, Pa. Automobile race. 
1—Brooklands, England British Grand Prix Race. 
8- 7—Cleveland, 0, American Electric Railways Association, Forty-sixth Annual 
Convention, Public Auditorium, 
6-16—Paris, France, Paris Salon, Grand Palais, 
12—Salem, N. H. American Automobile Association, 
14-22—London, England, mpia Passenger Car Show. 
18-2i—Los Angeles, Cal. ‘th Annual Automobile 
Motor Car Dealers Hotel Biltmore. 


NOVEMBER 


7-12—Chicago, Ul. Automotive Equipment Association, exposition; Coliseum, 
13—Charlotte, N. C. American Automobile Association, race, 
14—Louisville, Ky. Solid Tire Dealers’ meeting. 
14-16—London, England. World Motor Tratsport Congress. 
14-19—Cleveiand, National Standard Parts Association, 
Convention Hall 
7J—Louisville, Ky. 
26-—London, England, 


race, 
Hotel Stevens, 


race, 


Salon of the Los Angeles 


iation 


annual convention, 


National Tire Dealers’ 
Olympia Truck Show, 
—Ias Angeles, Cal, n Automobile Association, race, 
—Los Anceles, Cal, American Automobile Association, race, 
—Chicago I. Society of Automotive Engineers, national transportation and 
service meeting. 
20-Dec. 4—Lil'e, France. Automobile 
Exposiion, Palais Rameau. 
2%-Dec. 3——New York city. Annual Automobile Salon, Hotel Commodore. 


DECEMBER 
Society of Automotive Engineers, 


JANUARY 


j-14—New York city. National Automobile Chamber of Commerce, Nationai Autos 
mobile Show, Grand Central Palace. 
9-14—Cleveland, 0. American Road Builders’ Association, show. 
12—New York city. Annual Dinner of the Society of Automotive Engineers 
24-27—Detroit, Mich. Annval Meeting of the Society of Automotive Engineers. 
28-Feb. 4—-Chicago, Ill. National Automobile Chamber of Commerce, show, Coll- 


15- Association, convention, 
7 

{ Ameri 
27 


Cycle, Radio and Accessory, Third Regional 


1—Chicago, Hi. tractor meeting. 


seum. 
28-Feb. 4—Chicago, Ill. Annual Automobile Salon, Hotel Drake. 


FEBRUARY 


11-18—Los Angeles, Cal. Annual Automobile Salon, Hotel Biltmore, 
2u-.5—Des Moines, la. 


Des Moines Automobile Show, 
25 March 3—San Francisco, Cal. Automobile Salon. 


Hotel St. Francis. 
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New Automotive Equipment 





> 


mobile accessories, replacement 











This department is devoted to the newest development in auto- 


parts and shop equipment. Its 


columns are open to manufacturers, who are invited to submit 
descriptions and illustrations of their latest products. 





ELECTRO-BRAKOMETER 





This electric brake testing equip- 
ment imparts power to the wheels 
to be tested by means of a roller, 
the wheel resting on this and an idler 
roller. The velocity of the roller 
corresponds to a certain road speed 
of the wheel, and the promptness 
with which the brakes stop the 
wheels turning is registered individ- 
ually by electric gauge dials. The 
machine is made as single and 


PORTABLE HIGH- 














This is operated by a 180-cycle in- 
duction-type squirrel-cage motor, 
the use of which does away with 
trouble from armatures, commuta- 
tor and brushes. Solid copper cars, 
riveted and welded, are used for the 
rotor; high-grade steel for the gears, 
and aluminum for gear cases and 
stator. Size and weight are consid- 
erably less than found in the aver- 
age 60-cycle tool, and the Thor drill 
operates at fairly constant speed so 
that slipping is minimized. Inde- 
pendent Pneumatic Tool Company, 
Chicago. 


BUTTERS SPARE TIRE LOCK 


is large and rugged and at the same 
time of pleasing appearance, being 
finished in black duco to match the 
tire carrier. The lock is sold ex- 
clusively through jobbers, list price 
being $3. Butters Manufacturing 
Company, Atlanta, Ga. 


SINCLAIR REFINING BUYS 
MOHAWK OIL PLANT 


Cohoes, N. Y., July 30.—The Sin- 
clair Refining Company has pur- 
chased the plant and equipment of 
the Mohawk Valley Oil Company at 
Utica, for use as a_ distributing 
warehouse in Herkimer and Lewis 
counties. John J. Bannigan, for- 
merly chief deputy United States 
marshal for the northern New York 
district, has been appointed repre-| 
sentative for the firm and he will 
fill the position as general manager | 
of the new distributing center. The, 
concern is considered one of the! 
largest independent oil companies, 
in the country. 

The deal for taking over the plant! 
was made through C. M. Meeker, | 


} 


sales representative of the company. | 





JOINS DAUGHERTY SALES 

Jacksonville, Fla., July 30.—Ed- 
ward Coward, formerly of the Con-| 
solidated Automotive Company, has 
just joined the sales organization 
of the Daugherty Sales Company. 


double unit, for one and two pairs of 
wheels, respectively. In making the 
test the car’s engine is not used, 
but power is supplied by the electric 
motor operating the testing rollers. 
Operation of the equipment is sim- 
ple and results are clear. Prices: 
Model 100 (single unit), $1,420; 
Model 200 (double), $2,840, f. o. b. 
Los Angeles. Interstate Brake Test- 
ing Machine Company, 1410 South 
Los Angeles St., Los Angeles, Cal. 


DELTA-LEVOLIER DIMMING 
SWITCH 


For dimming headlamps and road 
lights, this is mounted on the steer- 
ing wheel and equipped with a small 
thumb-pressure lever which pro- 
duces the desired effect when 
pressed in any direction, quickly 
righting itself when released and 
permitting lights to return to nor- 
mal brightness. Operation frees the 
driver from the necessity of taking 
his eyes off the road, nor does it 
add further complications to the 


relation between feet and pedals. 
Price $2.75 in United States, $3.70 in 
Canada. Delta Electric Company, 


BUILDING WILLARD BRANCH 

Sioux City, Ia., July 30—Building 
operations will start at once at 7th 
and Water Streets on a modern fac- 
tory branch and service station for 
the Willard Storage Battery Com- 
pany, according to an announce- 
ment made by C. W. Saunders, who 
will become the manager of the 
branch. The building which, will 
will be of brick, will be ready for 
occupancy about October 1, accord- 
ing to Mr. Saunders. 


HOPP WINS CONTEST 
Cincinnati, O., July 30—A fine 
mantel clock was won by Leander 
Hopp, Eastern representative of 
the Ohio Parts Company, for mak~- 


(ing his quota in the contest con- 


cluded June 30. The contest was 
between Ohio sales representatives. 


$100,000 SERVICE STATION 

Providence, July 30 (U. T. P. S.).— 
The International Harvester Com- 
pany of America is soon to let the 
contract for a new $100,000 service 
station, to be located on North 
Main Street, this city. 








Personal Items 


TWELVE YEARS WITH DODGE 


Portland, Me., July 30 (U. T. 
P. S.).—Frank W. Jackson, sales 
manager for Wright Moses Motors 
Company of this city, recently 
completed twelve years’ continu- 
ous service with Dodge Brothers 
Motor Cars, and has been sales 
manager with the present com- 
pany for nearly seven years. Mr. 
Jackson dreve the first Dodge 
Brothers four-cylinder car to 
come to Maine in November, 1914, 
and when the Senior Six came 
along, it was entirely fitting that 
he should have the honor of be- 
ing the first in the state to drive 
that model. 














KUHLMANN JOINS PACKARD 

Buffalo, N. Y., July 30—V. G. 
Kuhlmann, perhaps one of the best 
known salesmen in Buffalo’s auto- 
mobile row, has joined the sales 
staff of the Packard Buffalo Mo- 
tor Company, local dealer. 


TO REPLACE BROTHER 

Springfield, Mass., July 30—Ralph 
Orr comes from Pittsfield, Mass., to 
take the place left vacant by his 
brother, Sterling A. Orr, who re- 
signed from the Springfield Nash 
Company, which he had founded, 
and who now heads the Sterling A. 
Orr, Inc., organization, which will 
distribute Studebaker cars in the 
four western counties of the state. 


WILL TOUR U. 8S. 

Sacramento, Cal. July 30—J. E. 
Shnell, sales manager for the W. I. 
| Elliott Company, Star distributor, 
has left with his family for a tour 
lof the United States. While in the 
{Kast he will visit the Durant Motor 
|Company factory at Elizabeth, N. J. 


| SEEKS PUBLICITY 

| Montreal, July 30.—According to 
| Lieut.-Col. A. Hacking of the Brit- 
ish Motor Trade Delegation inves- 
| tigating conditions in Australia and 
|New Zealand, the Association of 
| British Motor Manufacturers plans 
an extensive propaganda campaign 
| in these dominions, including the 
appointment of a direct publicity 
representative for New Zealand. 


POLLITZ MADE MANAGRR 

Chicago, July 30.—Announcement 
jis made of the appointment of Wil- 
jiiam Pollitz as general manager of 
{the Le Roy Motor Sales Corporation, 
| Willys-Knight and Whippet dealer, 
j}at 4635 Washington Boulevard. He 
|is a pioneer in the industry, having 
| Started originally at the factory of 
|the Maxwell Motor Company and 
| then entered the sales field. 


JOIN CHEVROLET DEALER 

Atlanta, Ga., July 30—J. H. Brad- 
ley and Joseph Bunch, veteran auto- 
mobile salesmen of this city, have 
joined the sales staff of the John 
Smith Motor Company, Chevrolet 
dealer. 





! 
| 








Albright Explains 





Fits Into Automotive Sales Picture 


How Service Man 








pleted. 


it is now known. 

Only a few years ago, the mo- 
torist seeking service was greeted 
by the “garage foreman,” who 
might emerge from beneath a car, 
stumble over the litier on the 
floor, wipe his hands on his grimy 
overalls and demand: “What is 
it?” For his work, this type of 
“foreman” was paid at least 35 
cents an hour; the customer paid 
twice as much as he ought to for 
something that he didn’t get, and 
the garage owner either went 
broke or went into some other 
business. 

Times have changed. The revolu- 
tionizing of methods in _ selling 
service is typical of other advances, 
mechanical and otherwise, in 
industry. No inventor has yet de- 
vised a machine that will sell serv- 
ice nor teach how it must be sold. 
In our work, the human machine is 
still the only one that can be relied 
on to put the sale over. 

Motorists Demand Service 

Selling is entirely a matter of 
mental progress, while the demand 
reflects the trend of the times. In 
practice, however, the demand out- 
runs the art of selling. Motorists 

lrequire service; they demand it. The 
lart of selling lags behind. The ser- 
vice manager or the superintendent 
was an improved type of the old 
“parage foreman,” and in his time 
he functioned very much as did his 
unlamented predecessor. Progress 
in other directions has left some of 
these as assistants, some as Al 
mechanics; a few have grown with 
the times and are recognized as 
service sales managers. Such men 
occupy positions of importance at 
the head of any organization fur- 
nishing service to the motor Car. 
No automatic machine can take 
their place; they must function as 
individuals. 

If any doubt this, let them com- 
pare the remuneration commanded 
j}by the modern service sales man- 
jager with that received by the old 
\time “garage foreman” of ten years 
lago. Remuneration seeks ability 
jand is attracted most by evidences 
| of mental capacity. 
| A man who occupies a position 
| of importance ought to devote at 
| least part of his time to analyzing 
| 
! 








the status of his position. Let the 
service sales manager compare his 
condition with that of a merchan- 
dise salesman; it will be worth his 
while. 

The service sales manager’s job 


) 





Dealer Activities 





QUITS HABERDASHERY TO 
DEAL IN BUICK CARS 

Atlanta, Ga., July 30.—Foster C. 
Law, proprietor of a men’s fur- 
nishings store, has purchased the 
Buick Motor Company at Decatur 
from Boyce T. Dorris, who has 
held the franchise for the past 
seven years. The present staff of 
twenty-eight employees will be re- 
tained intact, the new owner an- 
nounced today. Mr. Law will dis- 
pose of his store and devote his 
entire time to the automobile 
business. 


|\CHEVROLET FRANCHISE IN 
THOMASVILLE, GA., SOLD 


Garrison and R. L. Rich of Bain- 
bridge have bought out the Chevro- 
let franchise in Thomasville and 
will assume charge of the dealership 
at once. 


NEW HUDSON-ESSEX 
FIRM IN SIOUX CITY 

Sioux City, Ia., July 30.—The Sioux 
City Hudson-Essex Company has 
been incorporated and has opened 
temporary quarters at 311 6th St. 
until the building at 819 Pierce S,% 
is ready for occupancy August 1. 
The new company is taking over 
from the Van _ Brunt-Crossman 
Company the distribution and re- 
tailing of Hudson and Essex cars in 
this city and fifteen counties in the 





Thomasville, Ga., July 30.—W. B.| 


Sioux City territory. Mr. Van Brunt 
will devote his attention to his Sioux 
Falls, S. D., auto business after 
August 1. Howard C. Turnley, well 
known in automotive circles here, 
will be general manager of the new 
corporation. 


RECEIVER APPOINTED FOR 
HARTFORD DEALERSHIP 
Hartford, Conn., July 30.—John 
A. Markham, an attorney, has been 
appointed receiver of Knight Over- 
land of Hartford, Inc., by the Fed- 
eral court, on the application of 
three employees of the organization, 
who claim wages, commissions and 
loans amounting to $1,740.25. The 
;company met with financial re- 
| verses several months ago when the 
financial interests concerned took 
over the business, one of these a 
Hartford bank and another an 
underwriting concern, 
CLARK TO HANDLE 
OAKLAND IN MEMPHIS 
Memphis, Tenn., July 30—The 
Oakland-Pontiac line has a new 
dealer at Memphis, the Clark Motor 
Company, headed by John B. Clark. 
Mr. Clark was for several years a 
factory representative of the Oak- 
land Motor Company in the tri- 
states section. The home at 972 
Union Ave. has been completely re- 
modeled. 








the | 


By GEORGE T. ALBRIGHT, 
Manager Branch Service Departments, United Motors Service. 
DETROIT, July 30.—We have made progress in the 
matter of “selling service,” but the job is by no means coms 
Perhaps it never will be, but there is much to bé 
done merely in keeping up wi 


th developments in service as 





requires that the holder shall be 
able to make an individual analysis 
of characteristcis in a moment’s 
time. 

Must Be Alert 


Under modern conditions, because 
of his vital place in the industry, 
the service sales manager writes his 
own ticket. He edtermines his own 
earning capacity, measured by his 
own ability to serve. Ideas for im- 
proving service are not in large 
volume at any time, and 99.9 per 
cent. of business-getting suggestions 
come from a general office, not 
from the men on the firing line, 
When service branches outnumber 
the general office by big odds this 
condition ought not to persist. 

It is the fashion to criticize 
suggestions that emanate from a 
general office, but constructive 
suggestions to supplement or to 
supplant them are very often 
lacking. The man with rounded 
experience, who has learned how 
to “sell transportation,” can make 
| his own job better and with it the 

jobs of other men in the same line 
of endeavor. The net result, if he 
will capitalize on his experience 
and circulate it, is surely to the 
benefit of the industry as a whole. 

Promotion follows the right kind 
of initiative. 

The greatest enemy to successful 
selling of service is inside ineffici- 
ency, much more to be feared than 
outside competition. Inside  effi- 
ciency does not end with a well 
equipped shop and a garage. Utilize 
jing right equipment in the right 
| way—that tells the story. Given a 
neat and well equipped shop with- 
out satisfactory service and one not 
quite so neat but that delivers the 
goods—and there is only one answer 
as to which one will make a lasting 
success. 

_ What the customer wants is ser- 
vice of the kind that makes the 
prompt and continuing availability 
of his means of transportation pos- 
sible. Anything that falls short of 
that simply fails. Properly speak- 
ing, the sales end of the industry 
must concern itself with selling 
transportation of as comfortable, 
economical and continuous a char= 
acter as possible. 

Manufacture, sales and service are 
essential, but the greatest of these 
is service. 











| Improvements 


TO ERECT NEW BUILDING 
Newark, N. J., July 30.—The Essex 





Sales Company of Newark has 
leased the plot of land at 68 Lock 
St., where it will erect a modern 
one-story building. The plot, which 
is adjacent to the company’s sales 
and service station, will be used for 
the sale of brake linings and auto- 
mobile accessories. The building will 
be 30x120 feet. 


ADDS TO BUILDING 

Duluth, Minn., July 30.—Construc=- 
tion of an additional story to the 
building occupied by the McGonagle 
Motors at 7th Avenue East and Su<- 
perior St.. has been completed and 
now houses the company’s work- 
rooms, and furnishes additional 
storage space. The company, which 
sells the Lincoln car, has also se- 
cured additional showroom space by 
acquiring the room formerly occu- 
pied as the office of the Duluth Aue 
tomobile Club. 


LEASES BUILDING 

Jacksonville, Fla., July 30.—Gus 
Lowenstein, local Paige dealer, has 
leased the building formerly occu- 
pied by the Florida Peerless Com- 
pany at Park and Jackson Streets, 
and will use it as display room for 
used cars. 


MOVES PARTS SHOP 

Sparta, Ga., July 30—The Beall 
Chevrolet Company has moved its 
parts department and shop into the 
Baxter Building on Broad Street, 
The sales and display rooms of the 
company will remain at the original 
location at the corner of Broad and 





Spring Streets. 
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Kentucky Bus Asso ciation Has Large 
Attendance at Its Third Convention 


agg sagan KY., July 30.— 
4 The third annuai convention 
of the Kentucky Bus Association 
was held at Pineville, Ky, July 
25-26. A fine program was ar- 
ranged by Guy Huguelet of Lex- 
ington. 


Following the business 
fishing, boating and other 
door sports and a big “fish fry” were 
enjoyed at Fern Lake, near Middles- 
boro, 
Kentucky, on Monday night. 
Pineville operators furnished buses 
ito carry the bus men into the Cum- 
berland Mountains, most of this sec- 
tion of the state being in the moun- 
tainous area. 

Leading manufacturers of bus 
equipment, accessories, supplies, etc. 
had representatives and exhibits at 


session, | 
out-of- | 


in the celebrated coal belt of | 
The | 


the convention. Several of the state | 


from the executive and 
highway departments, also Senator 
Griffin Kelly, commissioner 
motor transportation, attended. 

Arthur Hill, chairman bus divi- 
sion American Automobile Associa- 
tion, Charleston, W. Va.; Judge F. 
O. Sanders, director of motor trans- | 
portation for By Virginia, 
Charleston; M. 
West Virginia ‘ne 
tion, Charleston; Sam A. Markel, 
chairman legislative committee, 
Richmond, Va.; John M. Meighan, 
secretary bus division American 
Automobile Association, Washing- 
ton: C. W. Stocks, editor Bus Trans- 
portatic New York, and other no- 
tables were invited. Officers of the 
E. Kittrell, president; Guy A. Hugue- 
idated Coach 


officials 


yn 


ty, MPLETE JUN 


For the benefit of the readers of the Aut omotive Daily News we are reprinting this table so that yearly comparisons cin be made. 
covering new trucks will differ somewhat from sales reports of individual 


issue. 


Aldrich, secretary | 


of | 


Transporta- | 


Corp oration to Pine-! amounted to $47 


Readers should note that registrat 





let, secretary, Lexington, and F. W. 
Dempster, Erlanger, vice-president. 
| A large number of bus men from 
Kentucky and other states gathered 
in Lexington Sunday and were 
transported as guests of the Consol- 
| idated Coach Corporation to Pines- | 
| ville, also with trensportation over | 
the Lexington lines. A feature of | 
| this year’s convention was a good | 
attendance of bus operators from | 
North Carolina, Tennessee and Vir- | 
ginia. After adjournment at Pine- 
ville many of the party went to} 
Knoxville to attend on Wednesday | 
the Tennessee Motor Carriers’ As- | 
sociation. 

The Kentucky Carriers, Inc., have | 
this summer put on extensive tours | 
of several days through the moun- | 
tains of East Kentucky and Tennes- | 
see and to Lookout Mountain, Chat- 
tanooga, with stops in many of the 
historic cities of these two sections 
of the respective states. This event | 
was for the general public. 

Both Lexington and Louisville, in 
Kentucky, are the seat of large bus | 
|}companies, which reach a _ great| 
many towns on regular schedules in | 
| Kentucky and adjacent states. 





|S.) —The Walker Tire 


STATE TIRE CONTRACT 
Trenton, N. J., July 30.—The Mur- 
ray Tire Company oi this city was 
awarded the contract for furnishing 
automobile tires to various state de- 
partments and by the 
| State House Commission. The com- 
| pany’s which the 

.053.24. 


institutions 


bid, was lowest, 


1A 
iu, 


1926, 


tion figures 





EPLACES TRAIN. This Reo bus, equipped with flanged wheels 
to run on rails, now operates daily over the tracks of the Rapid 
City, Black Hills & Western Railroad, a scenic line 34 miles long, in 
South Dakota. A train was previously run at a speed of 12 miles an 
hour. In spite of numerous curves and steep grades, the bus averaged , 
22 miles an hour on its first trip. 

















WAREHOUSE DEALER 


O., July 30 (U. T. P. 
Sales Com- 
nut St., which | 
distributing the Duniop 
tires, tubes and accessories in cen- | 
tral Ohio for the past five years, 
has been made a warehouse dealer 
by the Dunlop Tire and Rubber 


Bowler Brothers, who have just 
opened a service station here, have 
, Obtained the local franchise 
United States tires. 


Columbus, 


pany, 66 East Chest : 
has been GEORGIA’S GAS TAX 

Atlanta, Ga., July 30.—Georgia’s 
gasoline tax yielded during the sec- 
ond quarter of this year $1,638,999, 
Company. The company will carry |a record amount, according to W. 
a large stock of Dunlop products H. Harrison, chief clerk in the 

controller general's office The 

tax collection for the first quarter 
—!was $1,427,603.95 


HANDLE U. S. TIRES 
South Bend, Wash., July 


NEW COMMER 


A444 


30. 


companies. Figures 


with the exception of Hiinois, which is supplied by the Robinson Service. 


for | 


Complete June, 


J. T. Kennedy Now 
Vice- President of 


| Mason Rubber Co. 


ip O., July 30.—James T. 
Kennedy, known for many 
years to automobiie and_ truck 
manufacturers throughout the 
country as manufacturers’ sales 
representative of the Goodyear 

Tire and Rubber Company, has 
resigned that position to become 
vice-president of the Mason Tire 
and Rubber Company, in charge 
of manufacturers’ sales, it is an- 
nounced here by W. A. Cluff, 
president of Mason. 

Mr. Kennedy brings to the Mason 
Tire and Rubber Company the 
benefits of long experience in the 
sale of original equipment tires. He 
has been with Goodyear since 1912. 
Stationed first at Boston, he was 
transferred first to Akron and then 
in 1914 to Detroit. Except for the 
war period, when he contacted gov- 
ernment purchasing departments 
and manufacturers with government 
contracts at Washington, he has re- 
mained in Detroit ever since. 
| The work of the manufacturers’ 
sales division of Goodyear, which 
was organized soon after Mr. Ken- 
nedy moved to Detroit, has enabled 
lhim to build up a personal ac- 
|quaintance with every automobile 
land truck maker in the country. He 
has been a familiar figure at the 
automobile shows for many years, 
and is known in every motor center. 

Mr. Kennedy is opening an office 
in the General Motors Building, 
Detroit, and will continue to make 
that city his headquarters. 





CIAL CAR REGISTRATIONS 


1927, fig 
from } 


ures will appear in a coming 


R. L. Polk & Co. of Detroit, 





States 





4Autocar 
Brock- 


! 


mond-T 








Federal 
Garford 


Dia- 


Graham 
WW 


national 
Republic 











{ndiana 
Inter- 
Sterling 
Stewart 


Reo 


Totals States 





Alabama __ a 
‘Arizona j 
Arkansas 


Cc California | 
Colorado | 


Cc onnecticut| — 


Delaware 
Florida’ 
Georgia 
Tdaho 


| 
i 


} 
| 
| 


ra | 
tc’) dO) bt) ee 


1) 


473|Alabama 
_ 153jArizona 
310jArkansas 
 -1814{California 
 256|Colorado 
980|Connecticut — 
126|Delaware 
~‘710|Florida 
-492|Georgia — 
163/Idaho 





IHinois 
Indiana > 
Iowa = 
Kansas _ 
Kentucky 
Louisiana | 
Maine 
Maryland — 
Massach’ts | 
Michigan | 


1658}Mlinois 
-1182{Indiana — 

519|fowa 
415)Kansas 
_341[Kentucky 
_ 286|Lovisiana 
— _575{Main. e = 
- 503[Maryland 
~ 1468{Massachus’ts 
2124|Michigan <¥ 





Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

N Hamp. 
=N. Jersey” 
New Mexico} 
New York q 


621|Minnesota 
- 319|Mississippi _ 
947|[Missouri 
145[Montana 
-244|Nebraska 
- 44Nevada 

279|N. Hamp. 
-1875[|New Jersey 
- 110{New Mexico 
3069|New York _ 





No. Carolina] 
No. Dakota] 
Ohio | 
Oklahoma | 
Oregon | 
Pennsy. | 
Rh. Island | 
So. Carolina] 
So. Dakoia | 
Tennessee | 


_836]No. Carolina 
~-173[No. Dakota — 
1292|Ohio 
363|Oklahoma 
-:134{Oregon 
2731[Pennsy. 
244jRhode Island 
197{So. Carolina 
110}So. Dakota _ 
278]Tennessee ‘4 


-] 


co) = © Oi Wo! WO! OO) WR; DO 





Texas | 
Utah | 
Vermont | 
Virginia | 
Washing’n | 
W. Virginia | 
Wisconsin | 
Wyoming | 
Dis. of Col. | 


tole P LD bo 


~ 


1584|Texas 

200|Utah 
131[Vermont 
965] Virginia | 
493|Washington a 
- 322/W. Virginia 
1117|Wisconsin 
69|Wyoming 
148|Dis. of Col. 





46 


Total.....] 241 166 


Ee are compiled from ma reports and differ slightly from registration figures. 


123, 541: 16927, 83; +4655] 


264 101 1242) 807] 1429 99} 





123| 1288 33587|Total 
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Character 
Princess Model Sedan Is | Prxcrenovs ines Simei in ets at | “EGR 6 MONTHS $194,423 
roadclo or mohair upholstery, built on hair an ine davenpor ——$——__— 

First Body on New Chassis 


springs, with garnish rails surrounding the windows and fine silk || New York, July 30.—The Ludlum 





New Elcar Marked by Custom Buil 











| 
| 
|| broadlace on the doors. Steel Company for six months ended 
|| sales. See story on page 6). June 30, 1927, reports net income of 


water manifold providing onnei| | $134,423 after interest, depreciation 


and uniform water distribution | 1 —= were ee 000 


headroom. It is executed in Con- |around each cylinder and‘ thermo- ; > ss eee cents 
tinental style, this effect being due (statically controlled. Pump drive in ie eS aS shares of no-par stock. This com~ 


. tandem with e : ig « pares with $179,820, or $1.33 a share 
especially to the hood and cowl + gg ye age in first six months of 1926. 


} . ‘ inch, four-blade V-belt driven fan| |" 
finished light, in contrast to the | 111), adjustment for belt wear : Bo Net income for June quarter was 
body, the curved. front-post line . Fs eh : ; 1 $78,850 after above charges, equal to 
continued downward by a molding, LUBRICATION i # i : Bees 58 cents a share, —— pon 
; F # Gear t wines : # ce Be $55,573, or 41 cents a share in 
the belt worked out in cream in ype gear-driven oil pump : ceding quarter and $79,349, or 58 


laid eff mounted on lower face of crank LER : eo et 5 , anne 

th rest, he gprs pos ane | case and extending into the oil res-| [ia ; cents a share in second quarter of 
© carrying of spare tires om [eryoir; uniform flow to all crank Sgt eae : previous year. 

front fenders. shaft and connecting rod bearings, tees - ‘ “ 

There are three standard color a Sar cae anon oe tw fam | te = fo RN Se Pee DAUSSMAN HEADS NEW 

i a ; , st valve. Large ar Bch Sh ot os $ ets onsaes oe 

combinations available, same being | 4) screen. Pistons, cylinder walls,| | jcume oe oad eee WHITE DISTRIBUTORSHIP 

maroon, special green and chocolate |cams and valve stems and tappets | : ee a Ni o- —— 

brown, with wheels, other parts and /lubricated by mist of oil in crank | * alia oe ee ‘ Evansville, Ind., July 30.—Arthur 


izi case. Oil filter and strainer. : ; aga ; Jeti wks 
upholstery harmonizing ne color . > ges : . ' Daussman, former president of the 
scheme. A_ one-piece ventilated CARBURETION 3 seers : : arg Rookery Garage, Inc., has organized 


windshield, with rubber watershield,| swan complete system including ess Ags Sexe --|\the Evansville-White Company to 
is used; also adjustable sun curtain. |manifold and carburetor with con- | : ee 3 : act as White Truck distributor in 
The chassis is finished in black, as | trol on instrument board for insur- | ee ie ; ° southern Indiana and Illinois and 
are the fenders. ing proper fuel mixtures at all| i $ : = . e western Kentucky. 
, ;speeds. Nineteen-gallon fuel tank; : , : : The new company has leased the 
Extensive Equipment vacuum tank; fue! strainer. : gene” ee Mea a eee ee ee building at 11 East Franklin St. as 
In the upholstery, hair and fine, ELECTRICAL SYSTEM | x 2 x : : . 4 SB... = ‘peat am sana 
7 > sai , é : i - PREECE ae Daussman, for seve years 
soft davenport springs are used, Delco-Remy ignition, starting and | -!dent of the Rookery Garage, Inc., 
covered with mohair or broade!*‘h. generator three-unit system. Auto- at 218-320 Sycamore St., recently 
highly finished garnish rails run-!matic spark advance with manual SPRINGS 14-inch brake drums firmly bolted sold the building a je Regen 
i rj ; i control at steering wheei ter. ‘ ar Ww to Sales Company S , : 
ning around the windows and fine | 201 — at steering ith cen ‘ie, Front and rear of popular semi- to front and rear wheels. Auto so ic entire attention to White 
silk broadlace around the doors.,0uble breaker igniter wi single liptic ty Paali TIRES devote his en — 
The elaborate equipment inclu des Cl; 104 ampere hour storage bat- elliptic type, front 38x2 wide, rear ee Truck sales and service. 
e ncludes 7 56x244 wi sioned trectr » tema inc ase —_ 
tery. 96x2%2 wide, designed to operate! Firestone new type 18-inch base, CHRYSLER DEALER MOVES 


large nicsel-plated drum twin-beam — arenes t wert , , se 
headlights with dimmers, controlled CLUTCH reer, waneloy shock absorbers both |6#0 section Baltimore, Md., July 30- -William 


from steering wheel; combination “Long” single dry plate. a ae ie STEERING GEAR Schmidt, Bel Air Road and Ken- 

stop, tail and backing-up light: at- WHEELS Latest type Ross cam and lever| wood Avenue, Chrysler dealer, is 

tractive cowl lights, two lights on TRANSMISSION Artillery type with large hub and with ball y Py bearings; solid! occupying new and enlarged quar- 

instrument board, all lights eon- “Warner gear.” Driving shaft twelve spokes. Stee] felloes with walnut har d-wheel zi 2 ters for its sales and service. 

trolled from steering column; elec-! mounted on large’ ball bearings.. —-——— —— —-- nr ein init —— pian ia 

tric chime horn, speedometer, am- Special heat treated gears. Positive 

meter, oil gauge. motometer with} <ofety jocks which hold gears in 

winged cap, gasoline gauge on in- mesh to positions where shifted. Ali 

strument board, transmission lock, | parts operated in turbulent oil bath. 

balloon bumpers, front and rear: ‘i eller Shaft and Universal 

—— me —— ee | Peis —Oil tight joints, front and 

ront and rear; automatic wind- = shaft to elim- | | . 

shield, wiper, fear vision | mirror,| inate Lares rupping at high speeds.|{| | Stewart motor trucks are good trucks and they are ad- 
; ctric clock, two as | . : ~ 

trays, corner lights in the rear, AXLES vertised to the trade in a good medium 

heater, cowl ventilator, extra rim 

and carrier, pump, jack, tools, re- 


pair kit, robe rail, foot rail, hand- ; one-piece og oerygres rg i | ; 
pulls for rear seat, Fedco theft pro-|tion. Double heat treated ; il 
tecting system of serial numbering. knuckles and specially designed for mo ue a y 1% 
MECHANICAL SPECIFICATIONS | operating — four-wheel ae Cw 
Mechanical specifications of rne| Timken roller bearings on S dies . 
Travel Air light eight-in-line are | and thrust ball bearings on kingpins. Stewart Motor Corporation learned on early on Janu- 
as follows:— ; Rear axle, semi-floating with Tim- | | , 
ENGINE ken wheel and differential bearings. ary, 1926, that Automotive Daily aia a goo 
Pinion shaft on extra large ball 


Lycoming ¢ ‘sated eig ‘1- ; i ; i iri i 
pedten tm eae: Leterme trond Tens, |nencings. ambi | medium for getting dealer inquiries and making actual 
| dealer connections. That is why Stewart is a regular 











(Continued from Page 1) 
































Front axle is reversed Elliot type! 


bore by 4%-inch stroke; detachable | 
cylinder head; piston displacement! Service brakes are Lockheed vol 
247 cubic inches; four-point suspen- | ented hydraulic etxernal contracting a rs 
sion. Cam shaft driven by silent'on four drums 14 inches diameter. advertiser In 
chain. Crank shaft supported ori | Parking brake is external, contract- | 


five large main bearings 2%-| ing on transmission equalizing brak- 4 
inch diameter Lanchester vibration | ing effect on rear wheels. H Elen 1 WS 
dampener at front end. S. A. E.! FRAME motive al yy © 


rating 26.45 b. h. p. 





| reSS ith 6-inch side 

iG Pressed steel with 6-1nc 
COsENG | members 3-16 inch thick, with large 
Honeycomb radiator with nickel|tubular and channel cross members 


Stewart is one of the fastest growing motor truck 
sheil. Water circulated bycentrifu-/|tie t] ails rigidly together. Equip- | ‘ Bah te . : . . 1 
gay pump through — "graduated! ged with Belflex shackles. companies in the Automotive industry because - 


makes a good product. 
AUTOMOTIVE : DIVIDENDS 





a ia | Automotive Daily News has preduced such a good 
wee | product that within two years it has established itself 
suty 26 | in the foremost position as a medium for producing 
dealer contacts at lowest cost. 


July 2 
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zeneral Motors 7 
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H. A. Tarantous, Adv. Mgr. 1926 Broadway, New York City 


CHICAGO OFFICE DETROIT CFFICE PHILADELPHIA 

C. H. Shattuck, Mer. Geo. M. Slocum, Mgr. OFFICE 

168 No. Michigan Ave. General Motor Building 15th & Cherry Sts. 
Chicago, Il. Detroit, Mich. Phila., Pa. 


BOSTON OFFICE PACIFIC COAST 
Metz B. Hayes, Mer. Blanchard, Nichols & Coleman 
Little Building Am. Nat, Bank Building 
Boston, Mass. San Francisco, Cal. 
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‘Goodrich Gross Soars as 
Sales Mount to New High 


NEW YORK, July 30.—While the B. F. Goodrich Com- 
pany established a new high record in sales for the 
first six months of the year, profits were not quite up to the 
record established in the corresponding period of 1925 when 
the company, on $60,431,755 gross, reported net income after 
all charges, but before taxes of $8,106,616. 


In the first six months of this ®— - 


year Goodrich on $69,270,000 gross 
reported net income of $5,813,501 
after Federal taxes, equal to $7.62 
a share on 601,710 shares of com- 

mon stock. After contingency 
reserves of $750,000 are deducted 
the balance available for the com- 
mon is $6.38 a share. These fig- 
ures compare with profits of $1,- 

642,123 before taxes realized on 
$67,690,000 gross in the first six 
months of 1926. 

Goodrich gross sales have shown 
a steady increase during the past 
three half-year periods and the 
fluctuations in earnings are a reflec- 
tion of changes in prices of raw 
materials and the company’s inven- 
tory position. During the past three 
years the company sales during the 
final six months of the year also 
have been considerably larger than 
during the first six months of the 
corresponding year. The present out- 
look is that this will again be true 
for the last half of 1927. 

In both 1924 and 1925 profits dur- 
ing the final half of the year were 
larger than during the first half. 
In 1926, however, the last half 
turned in a deficit of $1,577,110. 
Conditions in both the tire market 
and the raw material markets are 
more stable this year than they 
were last year. 

It would not be surprising if the 
company’s gross in 1927 exceeded 





$150,000,000 as the outlook is for 
maintenance of the present tire 
price levels. 


During the six months to June | 
30 Goodrich’s margin of profit was | 
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equal to 8.3 per cent. on sales. If 
this margin is maintained for the 
balance of the year profits of $15 
to $20 a share on common stock are 
not an outside possibility for the 
full year. In 1925 on sales volume 
of $136,239,527 the company report- 
ed net income of $16,744,448, or 
nearly $24 a share, on the common 
stock. 


Several rubber companies al- 
ready have reported net profits of 
10 per cent. on sales for the first 
half of 1927, and the Goodrich 
plant now is on almost as low cost 
production basis as any of its 
competitors. In 1925 the Good- 
rich net income figured about 12 
per cent. on total sales. Selling 
prices of automobile tires this 
year are more than 30 per cent. 
lower, but crude rubber costs are 
far below those of that year. 

At the close of 1926 Goodrich 
wrote down inventory losses, due to 
the slump in the crude rubber mar- 
ket, to a minimum, and the com- 
pany this year was in a position to 
benefit to the fullest extent from 
the improved conditions in the rub- 
ber industry. Earnings in 1926 were 
reported at only $4.16 a share on 
the common stock, barely sufficient 
to cover the $4 annual dividend. 

A continuation of earnings during 
the last six months at the rate of 
those in the first half year would 
justify the payment of an extra divi- 


|dend to stockholders at the end of 


the year. Expenditures required for 
the company’s expansion program 
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EVANS AUTO LOADING 
EARNING $7.50 A SHARE 


_ Chicago, July 30.—Current earn- 
ings of the Evans Auto Loading 
Company are running at the rate of 
more than $7.50 a share for the full 
year, according to the semi-annual 
report just issued. Net for the six 
months ended June 30, before taxes, 
was $434,460. Net for the period 
after taxes and all other charges 
was $375,808, or better than $3.75 a 
share on the 100,000 shares of com- 
bined “A” and “B” stock, as com- 
pared with net of approximately 
$2.64 a share during the correspond- 
ing period of last year and $2.39 a 
Share in the first half of 1925. 





on the Pacific Coast probably would 
cause the management to defer such 
action, however, until this project is 
taken care of and a larger surplus 
created. 


Construction has been started by 
Goodrich on a $4,000,000 tire man- 
ufacturing plant in Los Angeles to 
handle the rapidly increasing tire 
business in the Far West. The 
Akron plant has been taxed be- 
yond capacity this year to meet 
increased crders from dealers in 
that section. The Los Angeles 
plant will be in operation early in 
1928. Plans alse are under con- 
sideration for enlarging the Brit- 
ish-Goodrich subsidiary in Eng- 
land. Owing to the prohibitive 
tariff on foreign-made tires, re- 
cently put into effect, sales of the 
English branch have increased 
rapidly. 


Rubber Prices | 


New York, July 30—On accoant 
of closing up shop in London over a 
three-day holiday, activity in the 
rubber market slumped considerably 
here yesterday. Only fifty-one lots, 
or 127% tons, changed hands during 
the day. 

Steady values prevailed in all 
markets, however, and even im- 
proved to the extent of 10 to 20 
points on the exchange. The out- 
side market reported no business, 
but was featured by conflicting price 
views. In some quarters spot and 
nearby standard sheets were quoted 
35% cents, while others offered 
these deliveries down to 35% cents 
and in some instances as low as 35 
cents. 

October-December, offered at 35% 
‘ents and bid at 35% cents, was said 
to be out of line with the exchange 
quotations of 35.10 cents for October 
and 35.30 cents for December. 

July rubber shipments from the 
Dutch East Indies, the primary 
point of contention in the restric- 
tion controversy now agitating Lon- 
don, are estimated at around 20,000 
tons, a decline of about 5,000 tons 
from June. Dutch rubber exports 
to America up to July 23 were only 
4,657 tons, and are not expected to 
exceed 7,000 tons for the month. 
RUBBER EXCHANGE OF NEW YORK 
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Expansion 


Big Oldsmobile Plant 


Is Ordered 





(Continued from Page 1) 


which Oldsmobile is a division. Gen- 
eral Motors recently announced a 
record-breaking sales period during 
tne first half of this year. 

The new buildings will be erected 
on the seventy-six acre Oldsmobile 
plot in Lansing. They will increase 
the total floor space by 292,000 
Square feet, or practically one- 
third of the floor area now used in 
making Oldsmobile motors, chassis 
units and for assembly. The total 
floor space, including the body plant, 
will be 1,688,092 square feet. 

The contracts already awarded 
are for buildings which will double 

the motor plant and enlarge other 
manufacturing facilities to permit 
increased production, and will, as 
well, provide new and additional 
shipping accommodations. 

Work will be started as quickly 
as possible on the new motor plant, 
which will duplicate the modern 

structure erected by Oldsmobile at 
a cost of approximately $1,000,000 
less than six years ago. The new 
building will be placed adjoining the 
present motor plant, so that full 
economies of concentration of sim- 
ilar operations can be had. 

This new motor plant will be of 
yellow pressed brick, two stories in 
height, with a floor space of 90,000 
square feet. This will be devoted ex- 
clusively to the manufacture and 
assembly of Oldsmobile engines in 
conjunction with the present motor 
plant. 

New railroad facilities will be 
constructed at one side of the new 
motor plant, so that raw mate- 
rials will be unloaded at the exact 
point where required, thus saving 
time and transportation. 

Another two-story building, con- 
taining 202,000 square feet of floor 
area, has been ordered constructed. 
This will be built along one side of 
the present loading and shipping 
dock. It will concentrate loading 
and shipping operations and will be 
equipped with inclosed railroad sid- 
ings, so that weather will not inter- 
fere with shipments at any time. 
This building will be 900 feet long 
and 138 feet wide. 

Construction of this building will 
permit several changes in factory 
layout and will release a large 
amount of additional space for man- 
ufacturing operations. This will be 
fully utilized, with the result that 
all production can be stepped up to 
a pace equal to that of the doubled 
motor plant. 

Due to a substantial increase in 
sales of Oldsmobiles in the export 
field, company officials state, the 
entire facilities now used for both 
domestic and export shipping will be 
devoted exclusively to export busi- 


chinery and enlarged manufacturing 
schedules. 

“The recent history of Oldsmo- 
bile has been a steady, consistent 
increase in business,” said D. S. 
Eddins, vice-president and general 
sales manager of Oldsmobile, 
commenting on the $3,000,000 ex- 
penditure. “By adhering closely 
to a progressive policy, Oldsmobile 
has consistently gained in public 
preference. 

“Less than four years ago all 
Oldsmobile facilities were concen- 
trated on the manufacture of a six- 
cylinder car. At that time $1,500,000 
was expended for new, modern 
equipment that placed Oldsmobile 
factories to the forefront among 
modern automotive manufacturing 
plants. 

“Throughout this period Oldsmo- 
bile has added refinements and new 
improvements, including crankcase 
ventilation and its attendant oil 
economy, four-wheel brakes, har- 
monic balancer, chromium plating 
and other engineering discoveries 
that result in longer engine life and 
additional comfort, safety and driv- 
ing ease. 

“At the same time, as sales in- 
creased and allowed new buying and 
manufacturing economies, there has 
been a steady Oldsmobile trend 
toward lower prices as is evidenced 
by a total reduction of $275 on the 
four-door sedan in the last two and 
one-half years. Only sixty days ago 
still lower prices were announced 
that brought our two-door sedan 
down to $875. 

“This last price reduction had its 
influence in increasing the demand 
for Oldsmobile and permitted new 
beauties of body and refinement of 
Style to be added for August 1, with- 
out increasing the new low price. 
As a result of this continual value 
giving, Oldsmobile sales now make 
it necessary that we increase our 
present manufacturing facilities at 
once. 

“We now are experiencing the 
largest mid-summer business in our 
history. In fact, retail sales are in 
excess of our entire production, with 
the result that we have one of the 
smallest stocks of cars in the ter- 
ritory in our history at this season. 

“Our plans call for the speedy 
completion of our $3,000,000 expan- 
sion so that we will be fully 
equipped to adequately care for 
Oldsmobile buyers in 1928.” 
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ness. The present docks will be in- 
closed and additional facilitiés for 
the boxing of export shipments will 
be installed. 

The expansion program also calls 
for additions to the power plant fa- 


; | cilities to meet heavier requirements 


imposed by the additional buildings 
and the power needs of more ma- 














SITUATION WANTED 

AUTOMOTIVE EXECUTIVE 
Seeks connection with dealer or distributor 
is general or sales manager Long €¢ 
rience in practically every phase c in 
try, including fifteen months as dealer 
Would consider connection with manufac- 
turer interested in dealers’ viewpoint. 
Orland, Automotive Daily 1926 
Broadway, New York City. 
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